Managing Mortgages

An user guide to the best software in the market for Irish mortgage brokers

Financial | Mortgage | Property
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v Full mortgage functionality (with online submission to Haven and life protection
online to Irish Life and Royal London (June 2017) plus Zurich home insurance

quotes and online placing facilities (Inc. indemnity letter for lender).
v'  Data Capture/Enquiry populates affordability calculators and the applications.
v'  Follow-up quotations, template letters, salary certificate and client checklists.

v' Document scanner app to scan important documents and index them to clients

even while out of the office.

v’ Earn more with one combined mortgage and financial services software

package.
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v'  Leads and sources managed with full CRM facilities
-Logs, tasks, appointments, letters, e-mail, mail merge, SMS, pipeline management etc.

v’ Full range of calculators-affordability, amortisation, tax, repayment, stamp duty,

consolidation, etc.
v' Record full client particulars, quickly establishes affordability, net worth etc.
v’ Manage mortgage fact find, quotations, and prepopulated application form.
v Identify cross selling opportunities in financial services with automated needs analysis
v' Manage full range of client financial services needs and house insurance

v'  Life protection and mortgage quotes (on tablets also) and policy data downloads

available
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Gather client information to populate The Mortgage Data Capture (Tablet enabled) and
affordability calculators. Advisors can quickly consider the merits of a mortgage application

to establish at an early stage if an application has merit based on affordability

» CRM Home Manage Client Click to create a new mortgage enquiry
» Create Client

= Add Financial Enguiry

= Add Mew Mortgage Eng

= Merge Clients

= Client Reviews Vi he M . d by clicki hi
» Find Financial Enquiries iew the Mortgage enquiries created by clicking this

* Find Mortgage Enguirigs link
in

Q Mortgage Enquiries

Mame: [ ] Status: [ﬂ.ll ¥ ]

Assign To: [All L ] Source of Buginess: [ ]_
Date Added From: | =dd/MM/ vy, g =dd/MM/yyyy .

s oo e St o

x Mortgage Enguiry 17837 Draft
David Tnmble Mortgage Enguiry 17839 Completed
Rebecca Mc Guirk Mortgage Enguiry 7750 Sent to Client
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Gather client information ..continued

e Mortgage Enquiry

D BT GETTTED GRS CIET

Client Name(s): |

Financial Details Property Details Notes

Details

No. Of Clients: |1

'|'

Source of Business: | v |

Present Address Firt Name: | J*
Surmname: [ “
e Gender; [Male v }‘
Employment & Income DaleufBith'| dd/MM/yyyy= |E'

Age: | '\

Nationality: | Irish ‘

Smoker: [_]
Civil Status: |

Number of Dependents |

Stamp status (if relevant) |-Sele

Renting [No_

< /;n‘CNF”ADV|CE »>CRM

Financial | Mortgage | Property

Enter the clients first name, surname, and client email
address. Click on this button to send the online version
to the client/prospect who can remotely populate the

broker system.

Bank |

Have you approached a [N
bank already o
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Gather client information ..continued

If mandatory fields (i.e fields required to populate affordability calculators) are not completed a list of the incomplete fields (Action
Points) will appear on the right of the screen. As you click on each one it brings you to the screen where the incomplete mandatory

field is. Complete these for Money Advice to populate the lender calculators by clicking this button

o Mortgage Enquiry \/

I G G G T e Aot

Client Name(s): | | + aclic-nt 1: Civil Status

Client 1: Gross basic salary p.
Financial Details ~ Property Details  Notes B = foss base sREn B
aPrope"t'f Details: Property use

Details

b

) aprope"t'f Details: Property value
No. Of Clients: |1 v] +

- ] Property Details: Purchase price
(OR) Build/Site cost

aF‘rope"t‘f Details: Mortgage
required

aprope"t'f Details: Term

Source of Business: [

Present Address First Mame: [ ]“ Renting [Nu mortgage type
Sumame: [ l* s Other Properties
Contact Detalls Gender: [Male - l*
Employment & Income Date of Birth: | <dd/MMIyyyy= | + Bank |
- | fam et g
Nationality: | Irish |
Smoker: [ -
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Check affordability =" )

Select the banks for which you want to check the affordability.

For KBC enter interest rate applicable.

Interest rate chosen (%)
[3.5% J

Back to Application Print Affordability

&
The detailed results of the affordability check are
displayed for each lender. Click on the download icon to =
. &
. . . KEC
download the provider calculator pre-filled with the T and LTy Parameters
Maximum LTV \@ LTI Loan Cap (3.5 % Combined Income} \@
details entered. Requested LTV C Requested Loan BEE
Outside LTV Limit [Mo Outside LTI Limit [Mo
Limils Oulside Parameters \C
A report suitable for the mortgage advisor can also be Proseed o Undenuting Sage (a—
Does the applicant qualify?
printed with all the affordability details.
Required Maximum
PTSB el Disposal Income (NDI) per month €4,931
Allowable NDI % for morigage repayment purposes 50%
# 3
permanent tsb L=l
Maximum LTV |7 times
Max Nets Per Actual Nets Within Policy?
MNETS Test 35% 87% Mo
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Data Capture can be completed on iPad and other devices to facilitate submission by clients
of proposed mortgage application; also facilitates client financial review. Advisors can also

complete the Data Capture offsite. Access: www.moneyadvice.ie and select the advisor login

to data capture, using same login details as for Money Advice

Please select the no. of applicants | 2 v Back to application Print Affordability

m Present Address  Contact Details Employment  Income Iil
Result .
] KBC

APPLICANT 1 o APPLICANT i Inside Tolerance No

. Maximum Allowed Under Bank € &
Title Mr v Title Exemptions Limit (LTV) 239200 | | Ty and LTV Parameters

N Max Allowed Under CBI Guidlines € Waximum LTV 0% LTI Loan Cap (35 x € 159 600
First name Michael First name (L) 239,200 Combined Income] )

* CBI LTI Results. Requested LTV 0% Requested Loan € 60,000
Surname O Neill Surname
Gender Male v Gender | s
Date of birth 13/03/1974 ' Date of birth "

Lot H
Age 42 Age
va | Loan to Income Ratio 1 times
Mationality Irish Nationality tim | (LTI)
s o
Smoker NO . Smoker Max Nets Per Actual Nets Within Policy?
METS Test 40% 64% Na
| Minimum Income Left Over €2.350 ‘


http://www.moneyadvice.ie/

INTEGRATED WITH CAMSCANNER APP,
THIS MOBILE APP PROVIDES A WAY FOR
THE USERS TO SCAN IMPORTANT
DOCUMENTS USING THEIR PHONE AND
SAVE THEM TO THE CLIENT RECORD IN
MONEY ADVICE

v' The Camscanner app provides options
to enhance the scanned image.

v Option to scan multiple pages and
create a single PDF document of all the
scanned images.

v’ Users are able to search the client bank
in Money Advice + CRM and associate
the documents to a particular client /
policy / opportunity.

v" The PDF of the scanned images created

can also be shared using email.

"o
* MONEY »CRM

Financial | Mortgage | Property
Document Scanner
sername

Password

Alex Fergusan

Add Policy/Opportunity
PIN (6 digits) airel © 2 © MO & O v .da1713

Policy

Opportunity

Add Photo!

Take Photo
Choose from Library

Cancel
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If the case is expected to proceed, having reviewed affordability etc, then the mortgage profiler should be completed in
the new mortgage enquiry screen. On completion, this populates a mortgage fact find if required and also informs the
mortgage advisor of other client information required for mortgage consideration and compliance purposes.

Q Mortgage Enquiry

= e e e =
—
*

Client Name(s): [ ]

e Mortgage Enquiry

Financial Defails  Property Defails  Notes =

Details Client Name(s): | :
No. Of Clients: |1 v

Source of Business: [:] m
Might your income change significantly in the foreseeable future?: :]

Title: |Mr Might your expenditure change significantly in the foreseeable future? :]
- - Comment:
Present Address First Hame:

Cammernss

Are you likely to move property within the morigage term? :]

Comment:

Do you have any plans to pay off some or all of the morigage in the foreseeable future? :]
Comment:

Does the term of your mortgage extend beyond your anficipated refirement age? [:]

Details:
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Q Mortgage Enquiry

The client can complete data capture and submit back. On receipt Money Advice will
populate the enquiry section for review before creating client in the CRM by clicking this
button. Affordability can again be reviewed here before submitting to CRM database.

Data capture can also be printed from here

Create Client

Client Name{s): [ *
Financial Details Property Details Motes
Details rs
No. Of Clients: |1 v -
Source of Business: [ v l
el v Stammp status (f relevant) [ -Select
- * q
Present Address First Mame: [ ] Renting [Nu
Sumams: [ ]*
Caontact Details
act et Gender: [I'u'lale ¥ ]"
Employment & Income Dale of Birth: | <dd/MM/yyyy= * Bank[
. Hawve you approached a
Age: [ ] bank already [Nﬂ

m Send Data Capture Check Affordability

Nationality: | Irish

Smoker: [ |
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Exgorﬁng Kex Information to Monex Adyvice Fmancial | Morigage | Properly

If mandatory fields are not completed a list of the incomplete fields (Action Points) will appear on the right of the screen. As you click
on each one it brings you to the screen where the incomplete mandatory field is. Complete these and click on Create Client again to
complete the export to Money Advice.

Q Mortgage Enquiry
I GETED =z

Client Name{(s): [ t 1: Civil Status
Cl t 1: Gross basic salary p.
Financial Details  Properly Details  Motes = ross hEsiE s D
Property Details: Property use
Details rs a
Property Details: Property value
No. Of Clients: |1 v -  x L : “

- l Property Details: Purchase price
(OR) Build/Site cost

aPran"t}' Details: Mortgage
m required

nPran"t}' Details: Term

Tille: * Stamp status (ff relevant) |'SE|8d' aPrnpe’t}' Details: Proposed

Source of Business: [

: * i mortgage type

Present Address First Mame: [ ] Renting [Nﬂ gage typ
Sumame: [ ]* G Other Properties
Caontact Details
act et Gender: [I'u'lale ¥ ]"

Employment & Income Date of Birth: | <dd/MM/yyyy=> = Bank[

. Hawve you approached a

Age: [ ] bank already [Nﬂ

Nationality: | Irish |

Smoker: [ | -




New Client Record

w My Appointments My Tasks My Opportunities

Client Mame : Date OF Birth - Mobile :

[ ]/ S
. N

Puolicy Numbser : Product : Provider :

" &

I's N S
. FEIAN AN

Advanced Scarch

\
| Advanced Search
s

Financial | Mortgage | Property

The newly created prospect / enquiry will be
automatically opened the first time. Enquiries initially
managed in the Enquiry Database are now managed in
the CRM database

You can find the imported prospect / enquiry by using
the Client search available in CRM Home. Enter
surname of imported prospect/enquiry. From the name
list presented select the correct one by clicking on the
blue hyperlink client name.
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Client Details “«
Purpose, Costs & Funding Owners
*
Svmmary Property Details Property Reference 1Dz
* Client Details Calegory: |Residential v] Address 1: | | ® age O Build Year: :]
* Chent Needs Category Type: [Hume v l Address 2: [ ] Year Purchased: [ l
Property Type: [ o l Town/City- [ ] E‘é‘;‘;;i: Ex:fﬁ'”"d Cost! [I] l
* Financial $tatement Reference Mo - [ l PO.Bac [ ] e Cont [ ]
* Linked Clients Status: [F’ruposed Mortgage ¥ l Address Gounty: [ ] Caost of Renovations/ l
Additions:
BER Rating: | v ] Title: | v]
* Joint Clients Total Cost: [0 |
Tax/Legal Status: | -] _ »
Has Planning Pemmission: [ v l
* linked Contacts Maotes: Location Type: [ 4 ] Structural Guaranfos. [ . l
Self Build: | v]
Property Value: [IZII l
Accomodation Car Parking Spaces: [ l Property Tax p.a.: [ ]
= Bedrooms Mo [ ] Rental Income {Existing): [ l pa. Rateable Valuation: [ ]
a Client Details Reception Mo: [ ] Rental Income {Projecled): [ l pa Elr?apr;:z E:?agement [ ]
|[| Client Policies Bathrooms Ho [ ] Number of Tenans: [ l Ejr%ﬁ::r::;:(:harges ]
— Other No: [ ] Built Area: :] =q fest [:] =q meters
T2/ Manage Documents teiLandaron [ Jaces | nectres
D I . - B - - -
¢ % Opportunities /J
¥ properfies - Properties tab on left-hand side of screen to add details
of property to be mortgaged
© Ensure that all property tabs are completed
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Comgliance - Research Market for Ereferred Broduci Financial | Mortgage | Property

Go to Mortgages on the top tool bar>Mortgage Repayment Calculator. Having selected the variables, inputs, providers
etc >calculate tab to deliver results. Print off client report, which once visible in pdf form saves automatically to the
system under Manage Documents tab to confirm market research for compliance purposes.

& Mortgage Repayment Calculator

Quick Quote E]

Mortgage Amount; [ ]Yeals: [ ] Rate: [ ] Calculate

Repayments: |

Inputs Providers Rate Types Mortgage Terms
Client: Select Al/Clear [] Select AliClear [] select AlClear
Mortgage Type: AIB [] 1 Year Fixed [] Other
Bank of Ireland [] 2 Year Fixed []s
Buyer Type: | 1sti2nd Time Buyer ¥ E.B.S. 3 Year Fixed 10
Rate Calegory: Haven E 4 Year Fixed E 15
Mortgage Amount: KBC Homeloans [] 5 Year Fixed 20
Purchase Price: Permanent TSE [] 7 Year Fixed []2s
LTV % |@ Ulster Bank [] 10 Year Fixed [] 30
Fiter by LTV [] =20 Year Fixed [] 35
Variable [] 40

[] Discount Variable

Calculate




Create Client Sgeciﬁc Quotation

# MONEY ADVICECOIRN

Financial | Mortgage | Property

Edit inputs, e.g.- rate category, buyer type. Select preferred provider, rate type and mortgage term. Use calculate button

o Mortgage Repayment Calculator Results

Quick Quote

to retrieve selected provider rates.

Morigage Amount: |173.400 | Years: ‘23 Year(s)
Repayments: | |
Inputs Providers

Client: |Mr Seamus Test \

Mortgage Type: |Res‘|dent|‘al v \
Buyer Type: [STB v|
Rate Category |Variable v \

Mortgage Amount: |W‘
Purchase Price: |W‘
v 788% |
FiterbylLTV:[No ¥ |

[[] setect anciear
[] a8

[ ] Bank of Ireland
[] EB.S.

[7] Haven

KBC Homeloans
D Mortgage Store
[] Pepper

[] Permanent TSB
[] Ulster Bank

Rate Types

[[] setect anciear
[] 1 Year Fixed
[] 2 Year Fixed
[] 3 Year Fixed
[] 4 Year Fixed
[] 5 Year Fixed
[] 7 Year Fixed
[T] 10 Year Fixed
[] 20 Year Fixed
Variable

[] Discount Variable

=S &2

Mortgage Terms
[[] setect anciear
Other 23
[]5s

D 10

D 15

I:‘ 20

D 25

D 30

D 35

D 40




chOie Clieni SEQCific QUOiation Finc;n.cic:\ | Mortgage | Prer’ry

To print off, the precise quotation for the particular client select the preferred rate and tick the box on the left hand side
and click the Create Report button. Having viewed the PDF, this is saved in Manage Documents tab under Saved Analysis.
In the mortgage calculator, users should also generate a ‘reasons why letter’ and the client follow-up letter which
outlines the prospective terms and provides the customer with a checklist. This document is in ‘word’ and can be edited.

Mortgage Repayment Calculator

[ ] Years || Min LTV | Max LTV | APRC || Rales | Cost/1000| Cost/Month | Interest Only Crileria | Max Term || Business Type
|:| KBC Homeloans Variable Homeloans Cumrent Acc Offer LTV Variable <50% New 23 0 49 3.06 3 5.02 870.5 4335 | Upto 3.5 x salary 35 New 32000 100
E] KBC Homeloans Variable Homeloans Current Acc Offer LTV Variable 50-60% New 23 51 60 in 3.05 5.05 87494 440.72 | Upto 3.5 x salary 35 MNew 32000 100
|:| KBC Homeloans Variable | Homeloans Curmrent Acc Offer LTV Variable >60-80% New 23 61 80 3.16 31 507 8794 44795 | Uplo 3.5 x salary 35 New 32000 100|
D KBC Homeloans Variable Homeloans Fixed Rate Roll Off LTV Variable <50% 23 0 49 3.26 32 512 888.37 4624 | Upto 3.5 x salary 35 New 32000 100
[[] | KBC Homeloans Variable Homeloans LTV Variable <50% 23 0 49| 326 32 5.12 888.37 4624 | Upto 3.5 x salary 35 New 32000 100
D KBC Homeloans Va p fo 3.5 x salary 35 New 32000 100
[ xecremeoans V4 The results of the mortgage quotation based on the selection is displayed. |35 saary 3 New 32000 100
[ wecremecans V4 Click to provide quotation report for client. P10 3.5.x salary 3 New 32000 100
[_| KBC Homeloans V4 p to 3.5 x salary 35 New 32000 100
| I KBC Homeloans  Variable  omeloans 9’/ /n‘ﬂg 23 81 90 357 3.5 5.28 915.57 505.75 Upto 3.5 x salary 35 New 32000 100
[[] | KBC Homeloans Variable Variable >80-90% 23 81 80| 378 37 5.39 933.96 53465 | Upto 3.5 x salary 35 New 32000 100
[_] KBC Homeloans Homeloans LTV Variable =80-90% 23 81 90 378 3.7 539 93396 53465 | Uptio 3.5 x salary 35 New 32000 100
D KBC Homeloans Homeloans Cumrent Standard Variable New 23 0 80 414 4.05 557 966.64 58522 | Upto 3.5 x salary 35 New 32000 100
|:| Homeloans Standard Variable ex 23 0 79 433 425 568 9856 614.12 | Uptio 3.5 x salary 30 Existing 32000 100

Create Report Chent Letter /Add to Planned Expenditure Add to Needs

Generate Reasons Why

Click the individual mortgage option
being selected for the client (highlighted
and then to send a letter to the client
with a detailed mortgage checklist

Click the individual mortgage option being selected for the client (highlighted
and then to open “Reasons Why” word template




Letter Name
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Mortgage Letter
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File

Home
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Insert
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Save as Draft Fi Close Print

Design
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B

| expect we can assist you with your requirements, subject to full application and lender approval.

Our preferred lender(s) are KBC, Ulster Bank, Permanent TSB, Haven Mortgages (part of AIB Group)
and Pepper Homeloans. [Reduce list accordingly if fewer lenders available to meet client’s specific
needs]

Subject to application and approval | believe the best terms we can currently make available to you
are as follows:

Lender Proposed: KBC Homeloans
Interest Rate: 3.57% APRC(including 0.<>% current a/c discount)
LTV: 78.82%

Term: 23 years
Repayments: €915.57 per month.

Supporting documents required to process your Mortgage Application

Supporting documents are required for each applicant in joint cases.

Please see below a list of documents needed for all applicants to proceed for Approval in Principle
(AIP). We will need original documents in most cases to obtain a formal loan offer. Where possible
we would ask that you try and get the originals at the outset so as to avoid any delays (we can copy
originals and return them to you immediately). If originals are not available, please provide us
copies.

If you have online access for e-Statements and can’t get original statements where required, we can
meet you, view the e-Statements online and then we both sign a declaration that allows us to treat
those documents as originals.

Client 1 Client 2
Employment and Income (PAYE)

1. Attached salary certificate completed and stamped by employer

O O
1. P60 for past calendar year O O

Financial | Mortgage | Property

1'|~2v|~3'|~4'|~5'|~6~l'7~|v8~lv9~l'10~l'11'|~12'|~13v|~14v|~15'|b-l-l7-l-18-

.
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From any client screen, click on the green envelope email icon to access email templates. Initially this opens a dialog box
which facilitates attachment of documents from various document libraries in the system.

e Mortgage Repayment Calculator

Provider || Rale Type Product || Years | Min LTV || Max LTV || APRC | Rales || Cost/1000 | Cost/Month || Iinterest Only

Variable Homeloans Current Acc Offer LTV Variable <50% New 23 0 49 3.06 3 5.02 8705 4335 U

To: [peamus@iestie ] Attachments Notes ¥e 50-60% New 23 51 60 311 305 505 87494 44072 U
Ce: | || Deciaration Auth - & >60-80% | Email Attachments = |y,
Be: | | AEMa Mortgage A ation Forr 2016.pdf % l /Vanable:l.‘ arat Aut t ent For e.14.pdf ¥ |V
Subject: | Mortgage email letter ‘ o . v I Variabie % tq \ N . 2016.pdf % "
< ! ¢ 4 ¢ =
j‘ Home | Insert Page Layout References
U
Cut - . v 3 Find/Replace = %
Calibri -1 A A
R AaBbCcD:
1 Gowy || = = %7 Enable Spell Check aN ‘: AHaa?b? I:agb? * Change ¥
3 - . . e — lormal e adiny leadin

fPaste || 2B £ U ~obe X, Lo S & Find Next Error . . Styles U

ipboard Font ] Paragraph & Editing & Proofing Styles
e R R R R R TR R R R R R R R TR R RURe S PE AT "'5-'"”"!?: v
¥
U
U
U

Dear Seamus
Many thanks for your enquiry in relation to the mortgage facility.

| confirm having provided you with our Terms of Business.

| expect we can assist you with your requirements, subject to full application and lender approval. The
attached letter sets out what lending and terms are proposed.

The letter and enclosures also sets out the next steps and

formal mortgage application for you to lenders. Browse and select these libraries to attach required documents to a proposed
You might please review these documents carefuly and - em@il.  Documents available would include application form, salary
and completed documentation as soon as possible. . . . .

certificate, builder’s estimate template, lender declarations etc.

‘ Please do not hesitate to contact me for any assistance or|

Kind regards
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MOR'IELAGES INVESTMENTS PENSIONS GENERAL INSURANCE
Quotations Needs Analysis Additional Mortgage documents are available for
» Mortgage Repayment Calculator » Mortgage Fact Find reference in the product library. Document
» Mortgage Repayment Quick Quote » Loan Consolidation Calculator templates for building costs estimate, salary
» Bi-weekly Repayment Calculator » Mortgage Review - Compare Mortgages certificate, lender declarations are available.
: ;’::::“Da':”c:zz:::r :::tt:::: ::::: E::: P;:::::ﬂ:'::'at” Affordability calculators of various lenders are

- - also available for reference.
ortgage Applications

» Amortisation Calculator

Home Loan Affordability Calculators
» KBC Bank

» Haven Mortgages

Product Library
» AEMA Mortgage Application Form
» Mortgage Checklist

» Permanent TSB

CS Mortgages - RIPS only Cateulator

Q Product Library with document links

Product Library Web Links

Company : |'AEMA v | Product - IMurlgage . ‘ Document - |

Company Product Document
Kaaa AEMA Mortgage AEMA Mortgage Application Form Jan 2016
Kaa AEMA Mortgage Costings templete for Direct Labour_Self Builds
Kaa AEMA Mortgage Mortgage Checklist
v AEMA Morigage Salary Certificate for Mortgage Purposes
(] Haven Morigage Dedaration-authonsations-and-consents-Haven December-2016.pdf
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In Client Details screen click on Populate Compliance Items to initiate the
compliance process. N.B. Each Broker Office needs to configure their own

compliance items at client and product (policy) leval.

—
D G s racens | crnge e pe X ropecompencams
Personal Details and Dependants Individual Needs & Advice Client Risk Profiler Financial Details Investments & Pensions Mortgage Cluestionnaire Advices & Decisions Health Insurance Needs

Personal Details

Title: [Mr v

First Mame: [Dermut ]*

Sumame: [Wall

Date OF Birth: | 18/05/1976 .*
Age: | 38 Year(s)

Source Of Business: =
Oumer: [Philip O'Reilly |

s 2

Alias: | |

Contact Details

Gender: [Male v ]

Civil Status: |Married v |

Smoker: [_| Is Client living Overseas?: ||

Reference: [ ]

Consultant: [Philip O'Reilly v |

Premium Review: ||
oo 7]
(approx):

Maiden Name: [ ]

"

system.

Click on each Compliance item and process them as appropriate.
The compliance items are managed through a “traffic light”

" IMONEY ADVICEE

Financial | Mortgage | Property

CRM

a Fact Find
g Source Of Business

aTsrr*s Of Business
a Charges & Fees advised

a Deposit Institutions TOB

a Photo ID
a Address ID

a Conflict of Interest

a Disclose Soft Commission
Agreement

a Client Review

te||dwoy jus|y 4

3




Client Type |Single

Personal Details

Meortgage Factfind (oo

T MONEY ADVICEE®IRV

Financial | Mortgage | Property

Under Mortgages menu you can also populate and generate a mortgage factfind. This pre-fills all the information
captured during mortgage enquiry process and generates a Mortgage specific Fact Find with the affordability details

& wortgage Fact Find

et v J e

Property ion Details

Standard Amounts
Monthly Income
Gross Taxable Monthly Income: | 6,667
Non Taxable Monthly Income: [ 2,140
Deductions
Income Tax: ‘ 1,473
PRSI |267
usc: | 299
Tax Rate: [40%
Pension/income Protection Tax Relief. |-271.20
Net Monthly Income: | 7,039
Adjusted Net Monthly Income: |7,039

v

ies Owned,

Monthly Committments

| Edsting & Loans: 800

‘ Other Borrowings: ‘230

‘ Household [2,300
‘ Pensions: ‘

Other Planned C
\ [

New Mortgage Committments
| Property Value: | 220,000
| ount: | 173,400

| Stress Tested Interest Rate- |5.5%
Term (Years): |23 Year(s)
Mortgage Repayment (Stress ‘1 109
tested): -

Other C [

Total C [1,109

Surplus/Deficit

Net Income: |4,739

Surplus/Deficit: | 2,600

included.

Assets & Liabilities
m.aged Properties Total Gross ‘ 390,000

Total Morigage Balances: ‘ 120,000

Value Other Assets before Loan ‘
Balances:

Total Borrowings - Other Assets: [ 1,200
Assets - Total Values: ‘ 390,000

Loans - Total Values: | 121,200

Assets (Unencumbered)
Value Other Assets (Unencumbered): | 67,000
Net worth

Net Worth: | 335,800

Prepared For

Client 1
Name:

Address:

Email:

Home Phone:

Work Phone:
Mobile:

& Other Loans Assets Purpose, Costs & Funding Monthly Income Monthly Household Expenditure Monthly Affordability Mortgage Profiler Notes

Mortgage Fact Find

(SFS Information Also)

Seamus Test

Mr Seamus Test

Main St

Swords

Dublin

seamus@test.ie

089 6044448
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Where there is an existing client the imported and the existing client need to be merged.

CRM Home>Merge Clients (Read the notes in red carefully).

Enter the client surname of the imported client in the top field to the left of the Import Screen to search for the client. Repeat the
operation to find the existing client record and then click on Merge Clients.

Philip O'Reilly Last Activity Time: 13/09/2013 14:38 Logout

7\ AlbertHardiman £33 3 B3 BE ¥ £ ¢ B 3 9

e Enquiry Merge Clients B
== e
1. Select the first client record to merge. This record will remain on the database.
Client Mame{s): [ 4
| First Name: Address Line 1 E
Advisor: [Pnilip O'Reilly v =3
Sumarme: Address Line 2: o
Administrator: [Pl‘llllp O'Reilly v 2
Diate OfF Birth: Address Line 3: =3
3
Maobile: Address Line 4 C
Address County -~
2. Select the client record to merge with the above client. This record will be removed from the database. Any policies

associated with this client will be fransferred to the client above. N.B. Client details, such as phone numbers etc. will not be
transferred. Do this manually before merging.

First Name: Address Line 1:

Sumame: Address Line 2:
Diate Of Birth Address Line 3
Mobile: Address Line 4

Address County:

e i
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MORTGAGES INVESTMENTS PENSIONS GENERAL INSURANCE
— -
Quotations Needs Analysis
» Mortgage Repayment Calculator » Mortgage Fact Find
» Mortgage Repayment Quick Quote » Loan Consolidation Calculator
» Bi-weekly Repayment Calculator » Mortgage Review - Compare Mortgages
» Interest Only Calculator » Mortgage Review - Extra Payment Calculator
. or » Mortgage Review - Lump Sum Payment If case is going ahead provide client with mortgage application on Money
il s Advice. It is available under Mortgages > Mortgage Applications >Other

» Amortisatr ulator

Providers>Enter>Blank Application.

Reference Home Loan Affordability Calculators
» Product Library » KBC Bank
» AEMA Mortgage Application Form » Haven Mortgages
» Mortgage Checklist » Permanent TSB

» ICS Mortgages - RIPS only Calculator

e

X% Ulster Bank
KBC Bank of Ireland permanent tsb

ADVICE GIe:ID
Welcome to Intermediary Mortgages

Money Advice provides leading web based intermediary software for Financial and Mortgage Brokers.

Q Mortgage Applications

Mame: [ ] Date Added From: Assign To: [All v ]
External Reference: [ ] Date Added To:

Add Application m l Blank Application '




. . 1 MONEY ADVICECOIIN

Financial | Mortgage | Property

Q Mortgage Dashboard

Hawven Other Providers

Welcome to Intermediary Mortgages ADVICE CIe:TD
Finomcial | Mongoges | Propeny
MNumber of Mew Applications: 111 Mumber of AIP approvals: 0
Mumber of Applications awaiting undenwriting: 0 Mumber of FULL approvals: 0

Mumber of Applications requiring clarifications: 0 m

Money Advice provides leading web based intermediary software for Financial and Mortgage Brokers.

Welcome to Haven Mortgage section at Money Advice.

Haven Mortgages is the intermediary channel for AIB Group including EBS.
Hawven are the only lender to provide online mortgage services to intermediaries.
The service was launched in Sept 2013 and is a great success.

To access Haven documents please refer to our Product Library

To get set up please email us; support@moneyadvice.ie or tel 065 6343675.We will need your Haven Mortgages Agency Code. If this
is mot immediately available we can give you a test version for review.

mortgages@moneyadvice.ie
www.moneyadvice.ie
Philip O Reilly

086 60444485

Money Advice has been selected by Haven Mortgages (AIB Group) to provide online services to Brokers. The
system also populates applications for hard copy submission under the Other Providers tab
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e Mortgage Dashboard

S > .
% Ulster Bank
KBC Bank of Ireland permanent tsb

ADVICE CISID
Welcome to Intermediary Mortgages

Money Advice provides leading web based intermediary software for Financial and Mortgage Brokers.

Applications to providers other than Haven can be populated from the Mortgage Application screen. Click on the
Enter button to navigate to the Applications page.
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Financial | Mortgage | Property

e Mortgage Applications

Name: [ | Type: [All - ] Status: [AII v ]m
[ clear

External Reference: [ -] Lender Reference: [ ] Assign To: [AII v] Clear

Date Added From: | dd/MM/yyyy= |[§5]  Date Added To: | <dd/Mm/yvyyy= |[5]

Lender

Refe rence Reference
» Dermot Wall AP 602518 Draft Philip O'Reilly

Add Mortgage Application 2

e Mortgage Application
External Reference: (602563 P

Appiication Name: | Dermot Wall

Applicant Details Financial Commitments Loan Details Comments

Intermediary Details

Intermediary Contact Name: [Saiheesh WVattem ]* Email Address: [sal@,moneyadvice.ie ]*

Company: | Philip O'Reilly Financial Advi [§ Source Code: | §

o] o
No. Of Applicants: [1 -
Populate Mortgage 2%

oot wall | @
ent 2| | el <) Date of Bt (2510711977 )

I | | Present Address First Name: | Dermot = ionality: | Irish |*

Sumame: [Wall = Civil Status: [Married v

Client 4- | | Contact Details Gender [Male - ]* ;;y:_ll:narc?ﬁng asa v ]*
Propertes: | v Occupation Number of Dependents: [0 J

Income Details

Financial Details
Cancel

Consent




Aeelic qiion Proc ess Financial | Mortgage | Prer’ry

v Approval in Principle
v’ Check case meets MSR,NDI, and LTV and other guidelines
v Submit case electronically if Haven is selected. Complete check list and Application
Summary list

v’ Send application and supporting documents by mail to lender.

v’ Electronic Replies

v’ For Haven cases the Money Advice online system will provide replies; AIP:

Clarification Request: Case declined: For Clarifications Haven Fax 01 8506999.
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v’ Present Case Well — Complete Comments Carefully

v’ Client background is needed: ages, family, employment, savings and repayment history
v Proposal: Mortgage amount to buy what. How is shortfall being funded.

v’ Income: Level, quality, consistency, comment on business and bank accounts.

v Repayment Capacity: MSR %, NDI %, LTV % ,Gross and Net Monthly Income

v' Recommendation: Confirm eligibility, Make clear recommendation, Comment if any

weakness.
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Access range of calculators- amortisation, tax, repayment, stamp duty-
consolidation etc.

MOR]EAGES NSIOCNS GENERAL INSURANCE
Quotations eds Analysis

» Mortgage Repayment Calcula Mortgage Fact Find

» Mortgage Repayment Quick » Loan Consolidation Calculator
» Bi-weekly Repayment Calcul » Mortgage Review - Compare Mortgages
» Interest Only Calculator » Mortgage Review - Extra Payment Calculator
» Stamp Duty Calculator » Mortgage Review - Lump Sum Payment

» Mortgage Applications

» Amortisation Calculator

Reference Home Loan Affordability Calculators
» Product Library » KBC Bank
» AEMA Mortgage Application Form » Haven Mortgages
» Mortgage Checklist » Permanent TSB

» ICS Mortgages - RIPS only Calculator



Mortgage Amortisation Calculator

Prepared For - | Seamus Test

Calculate Monthly Repayment

*LoanAmount: (200000 |
*InterestRate: [36% |
*Term : (23 Year(s) |

Monthly Payment : |W|

Total Payments - | 294,381.25 |

Generate Amortisation Generate Report

Break-up of Total Amount Payable

* Monthly Payment:

* Interest Rate :

*Term :

Loan Amount :

Total Payments -

Calculate Loan Amount
I |
I I
I I
I |
I |

Generate Amortisation Generate Report

* Loan Amount

* Interest Rate
* Monthly Repayment :
Term :

Total Payments -

Generate Amortisation Generate Report

‘\o\

=

“\-

@ Captial Repayment

600007

40000~

i

6 EE 6 = s G b S b 6

T

P e e e T

8 ' s 10w

12713 e s

Yearly Amortisation

 Loan Balance

Monthly Amortisation

W ONEY ADVICEEIN

Financial | Mortgage | Property

Calculate Loan Term

veav|m.gasmmv Monthly Repayment 7| Interest Amount 7 mammv|samv|

1

2

3

€200,000
€194,307 -
€188,407
€182,290 -
€175,949
€169,376 -

€162,563

€12,799

€12,799

€12,799

€12,799

€12,799

€12,799

€12,799

€7,107

€6,898

€6,682

€6,458

€6,226

€5,986

€5,736

€5,693

€5,901 -
€6,117 .
€6,341 -
6,573 .
€6,813 -

€7,063

€194 307

€188,407 -
€182,290 .
€175,949 -
€169,376 .
€162,563 -

€155,500




workflow Financial | Mortgage | Prer’ry
-

The CRM workflow links are available for Mortgage Enquiries also in a blue bar at the top part of the

enquiry screen as below

Email or use word to manage business source and other Appointments, tasks and logs are created using the icons on the
communications toolbar

After each appointment or discussion use the logs to record every conversation and the tasks to diarise

a reminder for the next action (use Repeat field to keep tasks recurring) Appointments tab to be used

for scheduling meetings. Description and notes boxes in these screens should be used fully.
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Add Log

Status: |Incomplets b

Repeat Every: |Mot Recurring i

Multiple Attendees )

e —
owormy [ v
O ity 2: b

=3

b=

Log:

Logged By: [anp O'Reilly

v

- Dale: 25/07/2014 .

st 2] D
* Billing Type: | Mot Billable ¥

=

Add Task
.
Client 1: |
Policy 1: | -
Opportunity 1: | -
Clhient 2: |
Policy 2: | -
Opportunity 2: | v
Assigned To: [Philip O'Reilly
Due Dale: | 25/07/2014 |
Descriplion: ‘
Mofes:

Subsequent Nofes:

Add Appointment

Group: |Mortgages v |*
Type: |Appointment v|=

Visiting Customer. |:|

P ion Details:

Client 1:
Policy 1:
0 ity 1:

Client 2:

Policy 22

L
L -]
[ ']
L
L -]
[ ']

0 ity 2:

Description: ‘ ‘

Assigned To: (Philip O'Reilly v |

Status: |Incomplete ¥

o T e

Repeat Every: Mot Recurring ¥

Multiple Attendees

Start Date: |zsfu7f2014 | | 10:582| D) -
End Dete: [ 25/07/2014 |5 | 1:583 | D) K -

Notes:

o e ]
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Meeting Memo 23
* Memo Title: [New Home Purchase ] In Attendance: | John Merrion
Mary Merrion
Product: [-AI B-Mortgage-Home Loa + ] John Hill - Mortgage Advisor
*  MemoDate: |31/10/2015 i3]
John and MAry called in having received loan approval Discuss drawn down of morigage
Notes: * Memo Purpose:

Review Date | 31/10/2015 i3

Action ltems )

Person Responsible Due Date

x [Chase up valutation report ] [;e Adminstrator - Sean 1 06/11/2015 -

x l Process Mortgage protection proposal

Meeting Details

Process Home Insurance cover
X l Meeting Titlez: New Home Purchase

Date: 31/10/2015

In Attendance: John Merrion
] Mary Merrion

John Hill - Mortgage Advisor

Reference:

Purpose: Discuss drawn down of mortgage

Action ltems

Description Person Responsible Due Date
Chase up valutation report Mortgage Adminstrator - Sean 06/11/2015
Process Mortgage protection proposal Mortgage Adminstrator - Sean 06/11/2015
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Go to Summary Screen to see the Financial Services Needs listed as in the screen below.

Click on the blue hyper link figure for Life Cover to open the Protection Review Calculators and review the figures.

T AlexFergusan EIEDED  Risk Profile: Low Risk | O£

Client Details o Client Reference ID: CD0353 -
- Personal Summary Product Summary
First Name: Alex Civil Status: Married Life Cover: No Pension: No
. . Surname: Fergusan Mobile: 08T2727772 Specified liiness: No Savings: No
#* Client Details X .
Date Of Birth: 02/03/1976 Gross Annual Salary: 68,000.00 Mortgage Protection: No Investment: No
* Enancial Slatement Gender: Male After Tax Income: 46,079.20 Income Protection: No House Insurance: No
Occupation: Football Manager Monthly Surplus/Shortfall: 812.19 Yes Mongage Payment No
* linked Clients Reference: Consultant: Py :
* Joint Clients Cover Shortfalls Investment Needs Other Needs Financial Summary

* linked Contacts

Life Cover. 895,036
Specified lliness: 117,459

The system will open in the Client Summary screen.
Click on “Analyse Shortfalls” to calculate the client
financial needs/cross sales opportunities.

Income Protection:

& Cient Delails

Policies

Add Product View All Policies

llj Client Policies

Policy Reference ID

% Manage Documenis
AIB Mortgage Home Loan PO0291 4345345342873 Active 400,000.00 1,000.00
D Workflow

* % Opportunities
o Client Logs

s Properfies
- Add Log View All Client Logs
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Sample Research Screens

Protection Quotation
e Term Assurance Quotations m

Life and llinesses

W Aviva = v 9914 10875 x x No Requirements

% caledonian Life [7] W 9384 10276 X x No Requirements

% Friends First [T 8444 3262 x X No Requirements

A irish Life = v 10615 116.11 x x No Requirements Send to BLine
4 Newlreland [T v 9929 10989 X X No Requirements
@ zuichLife [ 9274 10100 x x No Requirements
Please select the View Documents link for relevant product and price pledge details. Quotes includ levy.

Price Pledge Convertible Morigage Protection is available from Irish Life and New Ireland Assurance. For details of New Ireland product

D I R G

Investment lllustration
|& 1nvestment Pranner

o

sl Lup Sura (1000

— - . .
. i | Pension Needs Calculation
3% 1 [ e 1030.42
Monthiy Contribetion : |0 2 0 3134 1061.76 Pension Caiculator
- e
Wndayation: T} s% 5 [ 343 16162
p—— O
@ actual Contribution = s ! = =
il . —
@ After Tax Contribution

e 10001
Proposed Retirement Age 65 Years Tarpet Income On Refirement: 25000 5 % of Satary
g _— B Target Pension aa % of Salary 50 % Contribution Per Month 324
@ | @ Growth
|
“‘“"“'"'"/':*“"“": “waw ‘ | Percentage Of Salary Required To Fund Pension Sources Of Pension Income At Retirement
ol st
o . - 0 - . - 0 — 0 - 0
Total Growh - 161.62 o 1 2 3 4 H
[l > of satary Required To Fund Pension
[l o+ of Satary Remaining
TToem ek Uocam i otas !

Accumutated Fund - 1,161.62 Term (vears)

[l Pension From New Contributions

Il state Pension

[l Pension From Current Fund
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Critical to today’s modern intermediary is the ability to manage the entire sales process from start to finish,
maintain client data, be compliant, treat customers fairly and ensure proper relationship management.
Money Advice +CRM has been built with this in mind and offers the following as standard:

v" All mortgage applications submitted to Haven or created for other lenders are automatically created as
Opportunities that can be tracked individually and activities logged against.

v' Complete lead management processes, managing your leads through to conclusion with full range of
compliance functionality

Records of your introducers and sources of business

Records of all pipeline business by product type, client, provider, individual sales person, teams, offices

and probability

v’ Target records across the business and records of progress against those targets and appropriate
management reports as required

v' Management of KPI’s, key business trends, profitability, future clients, and prospects

&2 opportunities

<X

e Manage Targets

Stage [All v | Consultant (Al v | Product [All | Ovmer [All ] User Name: ‘—‘ mmn
Close Date | = Close Date | 1 Product (] —

From To | G wee "l ~]

Income _ Income

Expected | |  Expected | | Provider [An v | m m

Fom ——————————— To

J

) Client
C:

Client Owner [All

|an v |  Ciient| speiiods

‘ Ian Memriman f 15

[Montnty v| |s000 |
lvan Grisedale [10 | [Monthty v| |[2s00 |

Totak: |

Blsa ) source Of Business

il Add Source Of Business

N Address boc lvan Grisedale 14/10/2013 lvan Grisedale 14/10/2013
[N Contacts lvan Grisedale 14/10/2013 Ivan Grisedale 14/10/2013

W Mr Mar lvan Grisedale 04/04/2014 lvan Grisedale 04/04/2014




Money Advice +CRM has a suite of search
and filtering tools that enables advisors
extensively mine their database at a client
and product level. It enables the advisor to
keep track of the clients by various status.

With Advanced Search users can drill
down to specific clients for reporting,
mail merges, SMS merges & marketing.
All the reports can be exported to excel.

The software provides a comprehensive
range of marketing tools including mail
merge letters, text messaging and email
messages. Crucially the software logs
and records all these communications,
even mass communications.

| l\n\ INEY ADV'CE

Financial | Mortgage | Property

FESILEU 1O FTIR U ey MDl'tgagE F‘mspect
“ L1 Mortgage Enquiry {Appointment) wdd 2nd Client Change Client Type Populate O
Mortgage Application
Personal Details and Dep FYIRREG (2 Client Risk Profiler Financial Details Invest
Mortgage Valuer Instructed
Personal Details
Mortgage Reaszons Why [ssued
Title: Mortgage Loan Offered Gender: [Male l
First Mame: | Mortgage Drawndown Civil Status: |Married v
Sumame: Mortgage Prospect Lost Smoker: |:| Is Client living Overseas? D
Mortgage Application Withdrawn
Date Of Birth: Mortgage Repaid Reference: [ l
Age: | Unlimited Company dd/MM/yyyy= |
. . | General Client
Source Of Business: Consultant: |Philip O'Reilly v
Group Schems Member
S - - Premium Review:
. Client Revenue p.a.
Slatus: [ - ] (appraox): - ]
Alias: [ ] Maiden Name: [ l
Group: [ v ]
Search
T — ) T B iy I—
pupgy i S A — :} Bt ot
Date of Birth From: | = dd/M M /yyyy = Date of Birth To: | =dd Occupation: :] Investment Knowledge:
rorsrmn ] werer :1 T I— T
] — emiorer :} Prmium e
Created Date From: | =dd Yyyy = E Crealed Date To: | =dd y -

Email Merpe |~ | sMsMerge |~ | MailMerge |~ | EworttoExcel |+ || Create Client | Merpe Clients | AssignTo |~ Total Records: 3
N urname Date of Birtl 2l Wobile Add Address

John

I:‘ x ﬁ o
0% L @ |[John
O x 6 B John

Haas 26I0THITE

Maas 20/09/1978
Haas 017101870

Main St Naas

087 67850 Mtain 5t Naas

sean{@ambit.ie Main 5t Maas




Add Commission Structure

Commission

Structure Name. Product

Provider v Product Type:

Is Actve: [V

(B0 ST ELT - Commissions Paidout

Category: |All

From Date: ‘

‘@ Poicy Number. |

Payable ‘All

Received ‘All

Amount From |

Agency Code: \

Commission fobe Received Report | Commission f be Paid OutReport | Exportto Excel
Date Received Categor Client Provider

Comminsion bue Report | Reconcile Total Due: 5653.47

4 Company: Aviva Life; Policy Number: 11234560987; Type: Initial ¥r 1

L < Cammmson
W | =osen Commesson

[ 63  commosen

B | commsson

W84

3564
3564

4 Company: Acomn Uife; Policy Number: e R
o]

: @

Category: |All

| Company [All

From Month: \Apr

Payable: \A!I

v ‘ Policy Number: ‘

Received: |Al

v | Product Type: (Al

Amount From ‘

Agency Code: \

Expot o Exct | Canc
tegory

Catego

05

950

Financial | Mortgage | Property

Money Advice +CRM hosts a

comprehensive set of commission

tracking tools allowing the busiest office

to keep on top of commissions received,

pipeline and keep admin to a minimum.

v" The system produces commission
reports on a product, advisor and
office wide basis.

v Full functionality is offered allowing
product, product type, provider, type
of commission, commission
sum/percentage and commission
structures to be added as required.

v The commissions/fees can be
apportioned individually to individual
staff, firm and 3rd parties as needed.

v' Commissions are easily reconciled
against individual policies and personal
commission statements produced for
Advisors, whilst a whole host of
reports can easily be generated across
a broad range of parameters by
provider, product, agency code, staff
member, introducer etc.
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ot Naas Money Advice +CRM hosts a
Main St .
I o comprehensive set of tools to keep on top
e, 06 Oeher 2014 of billable hours, generate invoices for the
Invoice billable hours and keep track of the status
of fees received, pipeline and keep admin
Date Particulars Debit Credit  Balance to a minimum.

011102014 |Policy €125.00 €125.00 v" The system allows for tracking of the
oty S TVATERO — :8; billable hours against each action logged
—— 0 — in the system.

BiingAmount [ | .
BillingType: AdimE\i\IingAmounl:] / Once the bl”able hours are Setup yOU
BiingDescrion: | |
— w _ can select one / more logs to generate
L ra— an invoice after which the hours are
w|7_| o updated with a status of ‘Billed’ (with or
Lewy %: Netamount (15375 | .
Type: [:]__- Payable Frequency: __Dnca v WlthOUt VAT)'
“?m'sﬂf_"f*i :ZI:Z':.FW""'“"‘:]l v' A fees entry is created which can be
: apportioned individually to individual
Sommesenec i3 | staff, firm and 3rd parties as needed.

CommissionsiFee Shared Out 3 /

These fee entries are easily reconciled
and personal fees statements produced
for Advisors, whilst a whole host of
reports can easily be generated across a
broad range of parameters by staff
member, introducer etc.

D S O




Zurich Home Insurance Quotes

" MONEY ADVICECOIRV

Financial | Mortgage | Property

Get quotations and place business online

v Zurich General Insurance have established
. . e . yrich Insurance . jisks
a major bridge between their in-house O Y e S
. ey Home Insurance
guotation, underwriting and s e %@
. e . . . dress : pAL)
administration systems with Money Advice sstpropeser I T R S e
enabling Money Advice clients sell the me:%\ % - ﬁ;ﬁw n
- County - ance Brochure
. . . AITIATE - - IF - * /MW
Zurich quality house insurance product. szofamwﬂ m-.% =
. o . . coupation © . s mggde: - .
v' This facility provides Brokers with e RN )
competitive quotation, proposal and policy ~ @ zren msuance
. . . Quote Information Cover Required
documents on Ilne and n real tlme. Date OF Birth - [1 v][Jan .][1970 -] ﬁl:ms;{oartehowmumynurhouseandcurllen‘tsareIobe
/ H HH H H H H H Risk Guunfy::] Buildings Sum Insured::] ZURch®
This facility is d.e5|gned to give Financial o P
Brokers a quality product, a new source of hometwe [ v] I T
) ) - ICYy LJOCUmen
income, and an enhanced relat|onsh|p Wlth ”°'°f3e"'°“".5':] Voluntary Excess : [EUR0250 Standard v | 2y i e Brochure
h . Iients YealeperlyEulH::]
t elr C . Heating System : :
. HomeUse:[ ~]
v" Brokers have placed substantial household No.ofcopants [ ]
business through lenders and can now reousty maarca - (N0 -
. . “ears Without a Claim : :]
easily recover this. R
Sk o V]
g o

o



Tablet and Smart Phone guoiaiions

# MONEY ADVICECIRY
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A mobile version of the Money Advice quotation service is available
ensuring you have access to the quotations even on the move.

v' The service provides all term assurance,
income protection, pension term and whole of

life quotations from all providers

v" A mortgage repayment calculator with with

up-to-date mortgage rates from MoneyMate

v" This service can be accessed on ALL internet-
enabled tablets and mobile phone
devices and is compatible with iPad, iPhone,

Blackberry, HTC, Samsung, Others

n I
y
_ =i
Residential o y
Buyer Type: .
e Income Protection
Quotations
First Time Buyer 0
Rate Category;
All e
Mortgage Amount.
Property Vajye- Pension Term
" Vae: Quotations
LTV 5.
T — Mortgage
\ Repayment

—— Calculator

i

Term Assurance
Quotations

T

Whole Of Life
Quotations

E
Client Data
Capture




We are working with

Financial | Mortgage | Property

In calculating needs policies from the following insurers are automatically included in the calculations as they are
received automatically from insurers and updated on advisor systems by Money Advice.
Products not in a brokers agency, mortgages, and products from other providers require to be manually entered on
Money Advice.

Bl AVIVA E

Life Insurance AVIVA
HEALTH
' 5
- :
¥ Friends First >
PRAT OF ACHMGEL (U
ol

NEW IRELAND }ROYAL
ASSURANCE LONDON

(lBCP

_CLARUS

INVESTMENT SOLUTIONS

1 Irish Life LONGBOAT

Standard Life @

ZURICH

=
Product Providers are working with Money Advice supported by PIBA scheme '/‘/
PIBA




nt i Financial | Mortgage | Property

Lunar Technologies Ltd T/A Money Advice

6 Carmody Street Business Park 87, Merrion Square
Ennis, Co Clare Dublin 2
Tel: +353 (65) 684 9675 Tel: +353 (1) 558 6757

Support Email: support@moneyadvice.ie

Managing Director We hold demonstrations of the software

" ! n request.
Philip O’Reill hroughout the country © | ;
p y t\Ne prgovide regular group demonstrations an

Sales Email: philip@moneyadvice.ie workshops.

[ ining i ided free.

le: itial training 1S provide . |

e +(353) o AR g:;: help desk is staffed by an expenenced team
Mon to Fri 9.00 am to 5.30 pm

Lunchis 12.30 1o 1.30 daily.
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